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Use a wired internet connection from your local office and turn off your computer's Wi-Fi 

signal.

For optimal viewing speed, close all other applications, including your email client.

If experiencing technical issues. Try rejoining the meeting using the Teams link or calling in 

using the dial-in information in the calendar appointment. 

Please mute yourself and ensure your camera is turned off
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1 Welcome/opening

2 U.S. election results and legislative outlook

Global transfer pricing3

OECD changes and digital services tax (DST)4

VAT implications5

Closing6
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Media & Entertainment State of the Union

• COVID has both positive and negative impact based on subsector 

• Remotely consumed, digital content businesses are thriving

• Massive long term implications

• Significant transformation pre, during and post COVID

• Almost nothing is business as usual

• Financial planning is necessary for the future 

• US and Global Policy change has impacts

• Tax and Financial Planning is challenging 
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Pivoting to more modest priorities

• Significant gridlock possible (GOP in a position to block tax increases)

• Bipartisan compromise on more modest initiatives:

• Stimulus and economic recovery (possible in lame duck) 

• Government funding (expires Dec. 11)

• Tax priority horse-trading

• Infrastructure
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Potential tax provisions in next stimulus bill

• Bipartisan proposals with broad support:

• New round of individual rebates

• Enhanced employee retention credit

• New category of WOTC: $5,000 credit for hiring someone on unemployment

• Allow deduction for expenses paid by forgiven PPP loans

• Uphill battle for more partisan proposals:

• Refundable general business credits

• Limits on NOL provisions
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• Prevent TCJA tax increases:

• §163j calculation includes depreciation 

and amortization in 2022

• 5-year for R&D amortization in 2022

• Bonus depreciation to 80% in 2023

Republicans

• Lift SALT deduction cap

• Enhance EITC and child credits

• Green incentives

Democrats
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Threat of immediate tax increase has dimmed. . .

• Many important year-end planning considerations offer liquidity for taxpayers expecting loss in 

2020 or unconcerned with rate increases:

• Accelerate deductions into 2020 to juice up NOL carryback for larger refund and rate 

arbitrage opportunity

• Amend 2019 return for quick refund from disaster loss attributable to COVID-19

• Claim the employee retention credit

• Claim retroactive benefit of bonus depreciation on QIP
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. . .But immediate tax hikes are not impossible

• Taxpayers could still hedge against risk of future tax increases by accelerating transactions 

scheduled for new year into 2020 if downside is minimal

• There are many gain accelerations strategies

• Any reverse planning should be balanced against downside risk

• Be cautious about rushing transactions or asset sales in ways that forfeit value to avoid 

tax increases that appear increasingly unlikely to materialize

• Also consider affect on liquidity, cash flow, and the time value of money

• Taxpayers should analyze the state and local income tax effect of any strategy
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https://www.grantthornton.com/library/alerts/tax/2020/Insights/biden-win-changes-tax-policy-planning-outlook.aspx
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G20 Riyadh Summit, November 21-22, 2020 – Leaders‘ Declaration

We will continue our cooperation for a globally fair, sustainable, and modern 

international tax system. We welcome the Reports on the Blueprints for Pillar 1 

and Pillar 2 approved for public release by the G20/OECD Inclusive Framework 

on Base Erosion and Profit Shifting (BEPS). Building on this solid basis, we 

remain committed to further progress on both pillars and urge the G20/OECD 

Inclusive Framework on BEPS to address the remaining issues with a view to 

reaching a global and consensus-based solution by mid-2021. …
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Pillar 1

nexus & profit allocation

Pillar 2

global minimum tax

Amount A: reallocate a 

portion of residual profit of 

in-scope businesses to 

market/user jurisdictions

Amount B: fixed rate of 

return on base-line 

marketing and distribution 

activities

In-scope businesses

Automated digital 

services (ADS)

Consumer facing 

businesses (CFB)

GloBE (global anti-base erosion) rules: 

IIR - income inclusion rule

UTPR – undertaxed payments rule

STTR – subject to tax rule

In-scope businesses

Consolidated group 

revenue > EUR 750 million

Excluded: investment funds, 

pension funds, sovereign 

wealth funds, government 

bodies, international 

organizations, and non-profit 

organizations



© Grant Thornton LLP. All rights reserved.

Amount A Tax CertaintyAmount B

Implementation & Administration

Scope Nexus

Revenue 

sourcing

Tax base 

determination

Profit allocation
Elimination of 

double taxation

Scope

Dispute prevention 

and resolution for 

Amount A

Quantum

Dispute prevention 

and resolution 

beyond Amount A
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ADS

ADS are services that are a) on the positive list or b)

automated and digital and not on the negative list.

Positive List

▪ Online advertising services;

▪ Sale or other alienation of 

user data;

▪ Online search engines;

▪ Social media platforms;

▪ Online intermediation 

platforms;

▪ Digital content services;

▪ Online gaming;

▪ Standardised online 

teaching services; and

▪ Cloud computing services

Negative List

▪ Customised professional 

services;

▪ Customised online teaching 

services;

▪ Online sale of goods and 

services other than ADS;

▪ Revenue from the sale of a 

physical good, irrespective 

of network connectivity 

(“Internet of things”); and

▪ Services providing access 

to the Internet or another 

electronic network.

CFB

A CFB supplies goods or services, directly or indirectly, 

that are of a type commonly sold to consumers, and / or 

licenses or otherwise exploits intangible property that

is connected to the supply of such goods or services.

Definition of relevant terms

▪ “Consumer” means an individual (whether or not the direct 

purchaser) who acquires a good or service for personal 

purposes, rather than for commercial or professional 

purposes.

▪ A good or service is “of a type commonly” sold to consumers if 

the nature of the good or service is such that it is designed 

primarily for sale to consumers.

▪ “Sold to” includes sale, lease, license, rent or delivery, whether 

directly or indirectly (e.g. through a broker, agent, intermediary 

or representative).
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Computation of the ETR for the Jurisdiction Computation of the top-up tax for each Constituent 

Entity (CE)

Top-up tax for each CE in a jurisdiction is equal to:

𝐴𝑑𝑗𝑢𝑠𝑡𝑒𝑑 𝐺𝑙𝑜𝐵𝐸 𝐼𝑛𝑐𝑜𝑚𝑒 𝑜𝑓 𝑡ℎ𝑒 𝐶𝐸 𝑥 𝑇𝑜𝑝 𝑢𝑝 𝑇𝑎𝑥
𝑃𝑒𝑟𝑐𝑒𝑛𝑡𝑎𝑔𝑒

Where,

a. Adjusted GloBE Income of the CE means, in respect of 

the income of a CE in the relevant period, the income of 

that entity as calculated for the purposes of the GloBE

rules reduced by its share of any loss carry forward and 

of any loss suffered by other CEs in the same 

jurisdiction in the same period and the proportionate 

share of any carve-out for the jurisdiction.

b. Top-up Tax Percentage means the excess of the 

minimum ETR over the ETR as calculated for that 

jurisdiction in the relevant period.

ETR for a jurisdiction is equal to:

𝐴𝑑𝑗𝑢𝑠𝑡𝑒𝑑 𝐶𝑜𝑣𝑒𝑟𝑒𝑑 𝑇𝑎𝑥𝑒𝑠 / 𝐴𝑑𝑗𝑢𝑠𝑡𝑒𝑑 𝐺𝑙𝑜𝐵𝐸 𝐼𝑛𝑐𝑜𝑚𝑒

Where,

a. Adjusted Covered Taxes means the covered taxes 

assigned to the jurisdiction, except taxes attributable to 

income excluded from the GloBE tax base, increased 

by the lesser of the total local tax carry-forward or the 

amount of the local tax carry-forward necessary to 

achieve an ETR that is equal to the minimum rate; and

b. Adjusted GloBE Income means the combined income 

and loss of all CEs located in the jurisdiction for the 

year decreased by the loss carry-forward for the 

jurisdiction.
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Separate to 

Digital Services 

Tax – DST.  May 

need to consider 

both in some 

countries.
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www.grantthornton.com twitter.com/GrantThorntonUS linkd.in/GrantThorntonUS

https://www.grantthornton.com/industries/media-entertainment.aspx
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